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Seeking inform ation  on sources 
of A sian business inform ation?

W a n t  to  do b us in ess  w ith  
A s ia ?  O r is y o u r  c o m ­
p a n y  v e ry  k e en  to  in ­

c rease  its  sh a re  o f  th e  lu c r a t iv e  
A s ian  m ark e t?  I f  y o u  are  c o n t in u ­
a l ly  on  the  a le r t  for b e tte r  sources 
o f  A s ian  b u s in e s s  in fo rm a t io n , 
th en  a t te n d an c e  a t th e  Asian Busi­
ness In form a tion  Forum  w il l  be o ne  
o f  th e  sm a r te s t  a n d  m o st co s t-  
e ffe c t iv e  d e c is io n s  th a t  y o u  w il l  
m ak e  th is  y ea r .

T h e  In fo rm a t io n  S c ie n c e  
S e c t io n  o f  A L IA  w il l  p re se n t  a 
tw o -d a y  fo ru m  on id e n t if y in g  an d  
lo c a t in g  th e  ‘b es t so u rc e s ’ o f  
A s ian  b u s in e s s  in fo rm a t io n  on
3 0 -3 1  A u g u s t  1 9 9 4 , a t P a r lia m e n t 
H o u se , M a c q u a r ie  S tree t , S y d n e y .

Who will benefit?
T h e  tw o -d a y  even t is d e s ig n e d  to 
ap p ea l to  l ib ra r y  an d  in fo rm a tio n  
p ro fess io n a ls  w h o se  co m p an ie s  are 
en g ag ed  in  b u sin ess v en tu res  w ith
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*  L ib r a r ie s

*  L e g a l  a p p l ic a t io n s

*  L i t i g a t io n  su p p o r t

*  R e c o r d s  m a n a g e m e n t

*  I m a g e  s to r a g e
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A s ia n  p a r tn e rs , b y  lo c a t in g  s o lu ­
t io n s  to  th e  m o st c o m m o n  c h a l­
len g e s  c o n f ro n t in g  b o th  th e  
in fo rm a t io n  p ro fe ss io n a ls  an d  
th e ir  b u s in ess  c lie n ts , a lik e .

T h e  fo ru m  has b een  p la n n e d  
to  in c lu d e  k e y n o te  sp eakers fro m  
o rg a n is a t io n s  in v o lv ed  in  a ran g e  
o f  A s ia n  b u s in e s s  a c t iv it ie s ,  p lu s  
tw o  in te ra c tiv e  case s tu d ie s  d e a lin g  
w ith  ‘rea l l if e ’ scen ar io s an d  c o m ­
m o n  q u e s tio n s  asked  o f  th e  b u s i­
n ess a n a ly s t s , A s ian  e x p er ts  an d  
c o n su ltan ts  w h o  w ill c o n s t itu te  the  
p an e ls  o f  fo ru m  adv isers.

Key attractions
S p eakers  an d  to p ics have  been  se­
lec ted  to co ver the  m a jo r  areas o f  
c o n c e rn  to  b u s in e s s  lo o k in g  to 
m a k e  th e  ‘A s ian  c o n n e c t io n ’ . 
T h e se  ran g e  from  the  in it ia l ,  te n ­
ta tiv e  ex p lo ra t io n s  in to  m ark e t p o ­
te n t ia l , to  sp ec if ic  d e ta ils  re g a rd in g  
th e  f in a n c in g  o f y o u r  b usin ess ex ­
p a n s io n . S u b je c ts  an d  p re se n te rs  
in c lu d e :
• For doing business in Asia, information 

is go ld  (Pam ela Fayle, Head o f the 
East Asia A nalytical U nit, Depart­
ment o f Foreign Affairs);

• The role o f  the media in Asian business 
information (Graham Earnshaw, Edi­
tor of Reuters Asia Ltd);

• From good  idea to great investment 
(Terry Ogg, Director of Business De­
velopment, KPMG Peat Marwick;

• Legal hurdles and how to overcome 
them  (David CMsson, Partner, 
Malleson, Stephen Jaques;

• Challenges fa cin g Australian business in 
Asia (Chris Nailer, Consulting Direc­
tor, The Economist Intelligence 
Unit).

T h e  case  stu d ie s  w ill focus on  
tw o  o f  the  m o st co m m o n  typ e  o f  
b u s in e s s  v e n tu r e  c u r r e n t ly  b e in g  
u n d e rtak e n  b y  A u s tra lian  c o m p a ­
n ies in  A s ia— th e  p ro b lem s in h e r­
e n t  in  in t ro d u c in g  a c o n su m e r  
p ro d u c t to  the  A sian  m a rk e t , an d  
the  o p p o rtu n it ie s  for the  d ev e lo p ­
m e n t o f  a p ro fess io n a l se rv ice  in ­
d u s try  in  A sia .

Product reviews plus a 
free exhibition
A n  e x h ib it io n  b y  in fo rm a tio n  serv ­
ice  p ro v id e rs such  as D ia lo g , A A P

R eu ters  an d  F ern tree , w ho se  p ro d ­
ucts w il l  h e lp  y o u  to locate  tho se  
e lu s iv e  so u rce s  o f  r e lia b le  an d  
t im e ly  A s ian  b usin ess in fo rm a tio n , 
w il l  b e  e n liv e n e d  b y  d y n a m ic  
p ro d u c t revues w h e re  a tten d ees  are  
e n co u rag ed  to ask  the  m o st se a rch ­
in g  q u e s tio n s . B u s in ess  m an ag ers  
an d  in fo rm a t io n  p ro fess io n a ls  are  
asked  to b r in g  a lo n g  th e ir  lis ts  o f  
q u er ie s  th a t h ave  p rev io u s ly  fa llen  
in to  th e  ‘to o  h a r d ’ b a sk e t, for 
p rac tic a l h e lp  on  th e  spo t.

In  o rd e r  n o t to  d is a p p o in t  
tho se  w h o  fa il to  secu re  a se a t at 
th e  fo ru m , th e  e x h ib it io n  w ill also  
be o p en  to  th e  p u b lic  a t no  ch arge , 
on  3 0 -3 1  A u gu st. T h e  e x h ib it io n , 
lo c a ted  in  th e  M a in  an d  T h e a tre  
L o b b ie s  o f  S ta te  P a r l ia m e n t  
H o u se , w il l  p ro v id e  a sh o w case  for 
v en d o rs to u p d a te  e x is t in g  an d  p o ­
te n t ia l  c lie n ts  on  the  la te s t  a d d i­
t io n s  to  th e ir  s ta b le  o f  A s ian  
b u sin ess reso urces. I f  y o u  th o u g h t 
th a t y o u  w ere  u p -to -d a te  on  a v a il­
ab le  A sian  so u rces, be p rep ared  for 
so m e s tu n n in g  su rp rises.

A new feature
A n o th e r  n ew  fe a tu re  w il l  b e  the  
a p p e a ra n c e  o f  an  A s ian  in fo rm a ­
t io n  so u rce s  ‘w h ite  b o a rd ’ , on 
w h ic h  in fo rm a t io n  seekers a t  the  
fo rum  can  p ost q u er ie s  an d  rece ive  
sam e-d ay  rep lie s  from  in fo rm a tio n  
v en d o rs  w h o  feel th a t th e y  can  of­
fer ap p ro p r ia te  so lu tio n s .

D e leg a tes  w h o  w ish  to p u rsu e  
th e  o p p o rtu n it ie s  o ffered  b y  in fo r­
m a l c o n ta c t , in  a re la x e d  a tm o s ­
p h e re , c an  p a r t ic ip a te  in  th e  
c o m p lim e n ta r y  c o c k ta il  p a r ty  
(sp o n so re d  b y  A A P -R e u te r s ) , o r 
reserve  th e ir  t ic k e t for th e  fo rm a l 
lu n ch e o n  to be h e ld  on  3 0  A u g u st . 
G u ests a t the  th ree -co u rse  lu n c h ­
eon  w il l  in c lu d e  the  S p eak e r o f  the  
L eg is la tiv e  A ssem b ly  an d  th e  P re s i­
d e n t  o f  th e  L e g is la t iv e  C o u n c i l ,  
th e  k e y n o te  sp eak ers  an d  th o se  
d e leg a te s  lu c k y  e n o u g h  to a c q u ire  
o ne o f  th e  l im ite d  n u m b e r o f  t ic k ­
ets.

A tte n d a n c e  fees h ave  b een  a t ­
t r a c t iv e ly  d is c o u n te d  fo r A L IA  
m em b ers . F u ll d e ta ils , see Events, 
o r c o n tac t W a e l F o d a  (A C M S ) on 
(0 2 ) 3 3 2  4 6 2 2 . ■


